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BANNER INDUSTRIES, INC. 

HIGHLIGHTS 

YEAR ENDED JUNE 30, 1969 

The year ended June 30,1969 was a period of growth for Banner 
Industries. Eight acquisitions were completed. Sales, on an an¬ 
nualized basis, of the organizations which now comprise Banner 
totaled approximately $55,000,000. This compares with sales of 
$17,128,995 in fiscal 1968 for the company as it was then consti¬ 
tuted and $1,786,008 in fiscal 1967, the last full year before pres¬ 
ent management assumed responsibility for direction of the 
company. 

In addition to being a year of corporate expansion, fiscal 1969 
also was a period in which our financial structure was strength¬ 
ened. Shareholders’ equity at year-end totaled $7,901,770, com¬ 
pared to the $6,057,996 of fiscal 1968, restated, and $1,392,513 
as reported at the end of fiscal 1968. 

Fiscal 1969 also was a year in which significant steps were taken 
to consolidate operations for increased efficiency. Foremost 
among these was the physical relocation of our Ludlow Division 
from Troy, New York, to East Liverpool, Ohio, and its consolida¬ 
tion with our Patterson Division there. 


YEAR AT A GLANCE 


Net Sales & Revenues. 

Income Before Taxes and 

Extraordinary Items* . 

Income Before Extraordinary Items* ... 

Per Share . 

Extraordinary Credits (Charges)* . 

Per Share . 

Net Income . 

Per Share . 

Shareholders’ Equity . 

Total Assets. 


1969 

1968 

Restated 

1968 

Previously 

Reported 

$40,999,631 

$28,748,901 

$17,128,995 

1,317,464 

1,776,187 

777,187 

659,464 

864,187 

332,187 

15? 

21? 

10? 

(577,339) 

229,415 

229,415 

(13?) 

5? 

6? 

82,125 

1,093,602 

561,602 

2? 

26? 

16? 

7,901,770 

6,057,996 

1,392,513 

42,921,395 

19,621,354 

11,176,796 

4,259,910 

4,193,893 

3,573,221 


Average Shares Outstanding 

*The 1969 extraordinary charges include operating losses and costs associated 
with discontinued operation and also plant shutdown and relocation costs, net of 
taxes of $446,000. 
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REPORT TO SHAREHOLDERS 


Sales of Banner Industries for the year amounted to 
$40,999,631. This compares with sales of $28,748,901 
in fiscal 1968. These and subsequent figures, unless 
otherwise noted, reflect the fact that, with the excep¬ 
tion of Commercial Motor Freight, Inc., Progressive 
Welder (Canada) Limited, and Cowan Aircraft Corp., 
our acquisitions were completed on a straight pooling 
of interests basis. Cowan Aircraft was accounted for 
on a part pooling, part purchase basis. Thus, sales and 
earnings for all companies, with the exception of Com¬ 
mercial Motor Freight, Progressive Welder and a por¬ 
tion of those of Cowan Aircraft, have been pooled for 
both fiscal 1968 and 1969 as if the organizations had 
existed as a single entity. 

The pooled figures for fiscal 1969 and fiscal 1968 re¬ 
flect the operations of Fate-Root-Heath Co. division of 
Jackson Iron & Steel Co., Technical Devices Company, 
Advance Foundry Co., Acimet Manufacturing Corp., and 
Misceramic Tile, Inc., all of which joined Banner during 
1969, as well as a portion of Cowan Aircraft operations. 

Progressive Welder became part of Banner July 1, 

1968, and Commercial Motor Freight on January 1, 

1969. Both acquisitions were completed on a cash pur¬ 
chase basis and thus their sales and earnings contribu¬ 
tions are reflected in consolidated figures from the date 
of acquisition. 

Earnings 

Earnings before taxes and non-recurring items for the 
company during fiscal 1969 amounted to $1,317,464 
compared to $1,776,187 in fiscal 1968, again reflecting 
the pooling of interests accounting principle. 

Net income, after non-recurring charges amounting to 
$577,339, or 13 cents a share, amounted to $82,125, or 
two cents a share on the average of the 4,259,910 
shares outstanding during the year. This compares with 
net income of $1,093,602, or 26 cents, in fiscal 1968, 
including a net extraordinary credit of $229,415 or five 
cents per share. Banner, as constituted in fiscal 1968, 
reported net income of $561,602 or 16 cents a share, 
including $332,187 or ten cents from operations and 
a net extraordinary credit of $229,415 or six cents, for 
that year. 

Most of the non-recurring charges against fiscal 1969 
income were incurred with the objective of strength¬ 
ening the company’s over-all operations and its finan¬ 
cial position. 

Since January 19, 1968, when present management 
joined Patterson Industries and Banner Industries, nine 
corporate acquisitions have been completed. With one 
exception, we believe all possess considerable growth 
potential. The single exception is Unitane Corporation, 
acquired in April, 1968. Unitane, a manufacturer of 
blow-molded polyethylene containers, had sales of 
$857,864 in fiscal 1969, a minimal increase over sales 
of the preceding year, and has not been profitable. It is 
being phased out. A total of $398,841 of the non-recur¬ 
ring charges, net of taxes, for the year represents di¬ 
vestiture costs relating to this operation, including its 
operating loss for the year, the reduction in value of 
its fixed assets, and a reserve for future losses while it 
is being phased out. We are of the opinion that the 


reserves established are adequate to provide for any 
further charges associated with this operation. Thus, 
results for the current year will not be penalized. 

The remaining $178,498 of the non-recurring charges, 
net of taxes, were incurred as direct costs in the relo¬ 
cation of our Ludlow Division to East Liverpool. These 
charges could have been deferred to subsequent years, 
but, with future earnings in mind, we elected to absorb 
all charges in fiscal 1969. Other additional expenses, 
which adversely affected earnings of fiscal 1969, re¬ 
sulted from production interruptions and delays caused 
by the move. 

Obviously, these decisions had an adverse effect on 
net income and earnings per share for the current year. 
However, management made these decisions to benefit 
long-term profit potential and to improve our financial 
structure. 


Fiscal 1969 Acquisitions 

The companies which joined Banner in fiscal 1969 in¬ 
troduce us to many new markets, increase our capabili¬ 
ties and, we believe, offer potential for increased sales 
and earnings. 

Commercial Motor Freight, with full-year revenues of 
about $30,000,000, up over those of the preceding year, 
is the largest intrastate motor carrier in Ohio. The ac¬ 
quisition was completed for $15,000,000 in cash, the 
proceeds of a commercial loan. 

Banner also became a supplier to the automotive indus¬ 
try through Advance Foundry, which manufactures 


Samuel J. Krasney, 
Chairman of the Board 
and Chief Executive Officer 
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automotive stamping dies, and through Progressive 
Welder, half of whose sales are obtained from the man¬ 
ufacture of special welding and production handling 
equipment for automobile manufacturers. 

Machine tool builders are also important Advance 
Foundry customers as they are for fasteners manufac¬ 
tured by Acimet. Through Acimet, as well as the wide 
variety of ceramic tile products manufactured by Mis- 
ceramic Tile, we are suppliers to the construction in¬ 
dustry. Technical Devices produces machines and tools 
for electronic manufacturers, and Fate-Root-Heath is a 
leading supplier of ceramic extrusion equipment and 
industrial diesel locomotives. Cowan Aircraft is a sup¬ 
plier of aircraft parts. 

Of major significance has been the favorable effect of 
our acquisition program on shareholders’ equity, which 
increased to $7,901,770, over the $1,392,513 previously 
reported for fiscal 1968. Working capital also was in¬ 
creased from $2,454,462 at fiscal 1968 year-end, as 
stated in our last annual report, to $6,492,620 at fiscal 
1969 year-end. 

Improving the company’s financial structure played an 
important part in all acquisition considerations. This 
was especially true with Jackson Iron & Steel and its 
Fate-Root-Heath Division. Fate-Root-Heath is a strong 
operation with considerable growth potential. Our prin¬ 
cipal interest in Jackson Iron & Steel, a manufacturer 
of pig iron, was its contribution to our net worth. Its 
fixed assets have been liquidated and we are in the 
process of selling its inventory. The proceeds will be 
utilized to improve the company’s over-all financial 
position, including reduction of long-term debt. 

Financial Position 

Largely as a result of loans obtained for the acquisi¬ 
tion of Commercial Motor Freight, the company’s 
long-term debt as of June 30 amounted to $19,504,798. 
Interest charges in fiscal 1969, the greater portion of 
which were in connection with the loan to finance 
the Commercial Motor Freight acquisition, amounted 
to $1,014,600. 

Current assets of the company as of June 30 amounted 
to $20,436,929 at a ratio of 1.5 to 1 of current liabilities 
which, excluding the Commercial Motor Freight loan re¬ 
financing obligation, totaled $13,944,309. Total assets 
at year-end amounted to $42,921,395. At fiscal 1968 
year-end, the company’s assets, restated to reflect 
companies acquired on a pooling of interests basis, 
amounted to $19,621,354. Total assets, as previously 
reported in 1968, amounted to $11,176,796. Capitaliza¬ 
tion as of June 30, 1969 consisted of 4,434,421 shares 
outstanding, 

The Outlook 

Fiscal 1969 was a period of growth through acquisi¬ 
tions. It also was a year in which emphasis was placed 
on strengthening our financial structure and operating 
efficiency so that the utmost profit potential might be 
realized in the years ahead. We look to the current year, 
fiscal 1970, as a period in which to further strengthen 
the corporate structure, as well as a time when the 
efforts of fiscal 1969 will provide returns in terms of 
earnings gains. 

All divisions, while continuing to have a great deal of 
autonomy in their operations, are being welded for 


closer intra-corporate assistance and pursuance of 
common objectives. There will be a step-up in intra¬ 
corporate technical and supply assistance. For exam¬ 
ple, Advance Foundry will be supplying an increasing 
number of castings to our Skinner Engine Division, to 
the Patterson-Ludlow Division and to Fate-Root-Heath. 
Acimet will provide the great majority of the corpora¬ 
tion’s substantial fastener requirements. The production 
capabilities of Dubie-Clark Division are being utilized 
to augment those of the Patterson-Ludlow Division. 

During fiscal 1969, the potential earnings contribution 
of Commercial Motor Freight was reduced by the fact 
that it was included for but six months of the year and 
because of the large interest burden associated with 
the financing of the acquisition. Commercial Motor 
Freight will make a full-year contribution in fiscal 1970. 
Interest expenses will continue high, but will be reduced 
as a result of the application of proceeds as generated 
from the Jackson Iron & Steel liquidation. We also ex¬ 
pect some reduction in our debt burden through inter¬ 
nal generation of cash. 

Interest and related charges in fiscal 1969 amounted 
to $1,014,600, the greater portion of which was asso¬ 
ciated with the Commercial Motor Freight acquisition. 
We estimate, at this date, that interest charges in 
fiscal 1970 will approximate $2,000,000. However, the 
$14,978,000 revenues contribution of Commercial Motor 
Freight of fiscal 1969 can be expected to approximate 
$30,000,000 in fiscal 1970. 

The phasing out of Unitane eliminates a significant 
drain on earnings. At the same time, the significant 
charges and interruptions relating to the Patterson- 
Ludlow consolidation are behind us, and we can look 
to a far more efficient production unit. 

While order backlog is not a significant figure in terms 
of the corporation’s over-all sales and revenues — be¬ 
cause Commercial Motor Freight, which makes up more 
than half our total volume, does not generate backlog 
— those divisions where backlog is meaningful are in 
an excellent position. Combined backlog of our manu¬ 
facturing divisions totals in excess of $9,000,000. 

But of greater significance for fiscal 1970 — and the 
years ahead — is the company’s rapid diversification. 
This is outlined in detail in the following section of 
this report. 

The company’s acquisition search program continues. 
Our interests are broad, although considerable empha¬ 
sis is being placed on companies in metalworking, 
transportation and other growth industries. 

In short, the company has made important strides in 
growth and diversification in the past two years. We 
expect this to continue while at the same time trans¬ 
lating our progress into earnings. 

We would like to take this opportunity to thank officers, 
employees, customers, and suppliers for their assist¬ 
ance and our shareholders for their support. 

Sincerely, 


Samuel J. Krasney w 

Chairman of the Board 

and Chief Executive Officer October 24, 1969 
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With direct service to over 
1,000 shipping points, 
Commercial Motor Freight is 
Ohio’s largest intrastate 
carrier and provides general 
freight hauling on a 
nationwide basis. 
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GROWTH THROUGH DIVERSIFICATION 

Two years ago, Banner Industries sales were obtained 
exclusively from discount store operations. However, 
in fiscal 1969, the three Giant Value Stores contributed 
only three per cent of total sales and revenues. The 
companies that joined Banner in fiscal 1968 made up 31 
per cent of fiscal 1969 sales and revenues while those 
companies added in fiscal 1969 added 66 per cent. 

In fiscal 1968, Banner was principally a manufacturer 
of products for industry. A substantial part of its busi¬ 
ness, approximately 71 per cent, was from capital 
equipment sales. In fiscal 1969, capital equipment dol¬ 
lar volume amounted to about 42 per cent of total rev¬ 
enues, and based on the company’s present make-up, 
will account for but 30 per cent in fiscal 1970. 

This reflects our acquisition of companies that provide 
services, such as trucking, as well as companies whose 
products are expendable items or components. More 
than half of our total revenues in fiscal 1970, as our 
company is presently constituted, will be derived from 
transporting goods to market. The remainder will be 
from sales to as many as 51 distinct industries or 
markets. 

Commercial Motor Freight 

The most significant addition to the Banner family in 
terms of revenues and earnings potential during the 
year was Commercial Motor Freight, Ohio’s largest 
intrastate carrier. 

CMF serves its customers as a regular route common 
carrier, an intrastate carrier, an interstate carrier, and 
a United States customs bonded carrier. Operating 
over routes in Ohio, Indiana, West Virginia, Kentucky, 
and Pennsylvania, CMF maintains 23 terminals in major 
cities including Columbus, Cleveland, Akron, Youngs¬ 
town, Cincinnati, Dayton, Canton, Fort Wayne, and 
Wheeling. CMF offers direct service to over 1,000 ship¬ 
ping points, and provides general freight hauling capa¬ 
bilities on a nationwide basis with emphasis on states 
in the midwest, south and southwest. 

In August 1968, CMF completed construction of a mod¬ 
ern office, freight handling and maintenance facility at 
its Columbus, Ohio, headquarters. This $3,000,000 com¬ 
plex is designed to accommodate the enlarging de¬ 
mands of CMF customers, in addition to reducing 
over-all operating costs. 

CMF’s hauling fleet consists of approximately 2000 
trucks, tractors, and trailers. Of the total, all the trucks 
and tractors and in excess of 90 per cent of the trailers 
are owned by CMF. 

The outlook for Commercial Motor Freight for fiscal 
1970 is good. Improved operating efficiency, market¬ 
ing analysis, and programmed equipment replacement 
are expected to have a favorable influence on revenues 
and earnings. 

New Markets 

Through our acquisition program, Banner Industries 
has added a substantial number of new markets and 
products. Our goal is to achieve a balanced, growing 
organization with strong built-in, long-term earnings 
potential. We expect to achieve this goal by constantly 
increasing the spectrum of our product lines and mar¬ 
ket areas. 

During fiscal 1969 Banner entered some 25 new markets. 
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For example, we became suppliers to the aviation, 
electronics, construction and mining industries. We 
manufacture and distribute hundreds of products to 
America’s fastest-growing industries. Our marketing 
scope is international. The diversity of Banner’s ex¬ 
panding business is illustrated in another section of this 
report by a list which shows the many markets Banner 
operations serve. 

Industrial Locomotives 

Banner Industries entered the industrial locomotive and 
ceramic machinery manufacturing field in fiscal 1969 
through the acquisition of Fate-Root-Heath. Overlap¬ 
ping markets in which our Patterson-Ludlow and 
Skinner Engine Divisions already share heavily, Fate- 
Root-Heath, through its industrial locomotives, opens 
the door to many new fields including ferrous and non- 
ferrous mining. 

Fate-Root-Heath is one of the world’s leading manufac¬ 
turers of extruding machines. The division builds hori¬ 
zontal and vertical machines featuring gear, hydraulic, 
split, and compound drive systems, as well as augers 
in two-inch to 36-inch sizes. These machines, rated 
from one to 350 horsepower, are used for extruding 
foods, dry chemicals, semi-plastics, food additives, 
brick, tile, sewer pipe, chewing gum, crayons, china, 
pottery, insulators, waste material, fertilizers, and many 
other products. 

Ore processing also is an important market for Fate- 
Root-Heath equipment. During the year, the division 
developed a new approach to pelletizing ore. Filling ore 
processors’ needs for mass production, this new Fate- 
Root-Heath extruder can produce up to 80 tons of ore 
pellets per hour. One of the nation’s largest ore proc¬ 
essing plants has already purchased this new extruder. 

In addition, the division installed three ore extrusion 
prototypes in another large ore plant. Sales potential 
for these prototype extruders, when they go into pro¬ 
duction later this year, is expected to be very good. 

In other activity, Fate-Root-Heath continued its research 
and development on small hydrostatic locomotive and 
ceramic machine drive systems. A number of orders 
for Fate-Root-Heath locomotives, which range in sizes 
from 2V2 to 120 tons at ratings from 50- to 1400-horse¬ 
power, are in the offing for 1970. 

Fasteners 

The acquisition of Acimet Manufacturing introduces 
Banner Industries to the fastener industry, one of the 
fastest growing segments of the American industrial 
economy. Fasteners are vital to the production and 
performance of every industrial and consumer prod¬ 
uct. Growth prospects for this new division are seen in 
the increasing role fasteners are playing in the accel¬ 
erated drive toward automation. 

Through its diversified distribution channels, Acimet 
supplies a line of standard fasteners. The division also 
specializes in supplying custom fasteners in almost any 
size or shape to meet a wide variety of customer speci¬ 
fications. Strong emphasis on product quality, reliabil¬ 
ity, and rapid service guides Acimet operations on all 
market levels, ranging from automotive and machine 
tool production to bridge and building construction. 

In addition to manufacturing its own line of high quality 









Castings, in many sizes and 
shapes, are poured at Advance 
Foundry. This facility holds the 
record for the largest casting ever 
produced from a polystyrene foam 
pattern using the Full Mold Process. 


Fate-Root-Heath industrial 
locomotives introduce 
Banner Industries to many 
new markets. Locomotives, 
such as this one, range in 
size from 2Vi to 120 tons 
and are rated from 50- to 
1400-horsepower. 


This circuit card 
holder and positioner 
is one of a line of 
labor-saving devices 
produced by 
Technical Devices 
for electronics 
manufacturers. 


Giant Value Stores specialize 
in retail discount operations. 
These retail facilities are 
located in Hays, Kansas; 
Colby, Kansas; and Goodland, 
Kansas. Remodeling and 
expansion of the Hays store 
was completed in fiscal 1969. 
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fasteners, Acimet has started stocking a full line of 
fasteners as a distributor. The sales potential for this 
new line is extensive principally because the division 
already possesses the marketing organization and cus¬ 
tomers to expand its share of this market. 

Electronics and Aviation 

The electronics industry is another new, and very im¬ 
portant, potential customer for Banner Industries. With 
the acquisition of Technical Devices, we are in an 
excellent position to participate in this market’s growth 
created largely by the expansion of world population 
and increasingly higher levels of spending for elec- 
tronic-oriented goods in both industrial and consumer 
areas. 

Technical Devices has won acclaim for the devel¬ 
opment of the first machine to incorporate the 
clamping of component lead wires during the cutting 
and forming process. Another Technical Devices inno¬ 
vation was a new machine engineered to automatically 
insert and secure leads in dual-in-line integrated circuit 
packages (DIP). This equipment, which is numerically 
controlled, selects the appropriate components and 
assembles them into specific position on the circuit 
cards. 

Technical Devices’ Mark II wire cutter and stripper pro¬ 
vides the electronics industry with a new and exciting 
concept in labor saving automation. Obsoleting both 
the hand and the motorized single-end stripping meth¬ 
ods, this equipment cuts to length and strips both ends 
of the wire in a single one-second operation. The 
Mark II effects great savings on assembly line opera¬ 
tions; eliminates warehousing of cut and stripped 
wires, large inventories, unnecessary handling; saves 
valuable space and minimizes waste due to lost 
identification. 

Other products manufactured by the division include 
circuit board fixtures for production line and laboratory 
applications, and lead wire extractors which remove 
insulated lead wire from braided shield, speeding pro¬ 
duction by as much as 800 per cent. 

To take advantage of the vast opportunities that exist 
in the aircraft replacement parts market, Banner Indus- 
ries also acquired Cowan Aircraft Corporation in 1969. 
Cowan Aircraft distributes aircraft replacement parts 
on a world-wide basis. Because Cowan products are 
sold through its own distribution channels both domes¬ 
tically and internationally, we expect to be able to 
broaden distribution for other Banner products. 

Increased Casting Technology 

Banner Industries capabilities were further diversified 
through the acquisition of Advance Foundry in 1969. 
Advance provides additional engineering and manufac¬ 
turing expertise in such areas as automotive stamping 
dies, machine tool castings, fluid handling and proc¬ 
essing castings, and general foundry jobbing. Banner 
also has other foundry operations at its Progressive 
Welder and Fate-Root-Heath divisions. 

As one of the country’s leading casting manufacturers, 
Advance holds the record for the largest casting ever 
produced from a polystyrene foam pattern using the 
Full Mold Process. In this process a pattern is made of 
expanded polystyrene foam. A specially bonded sand 
is then packed or invested around the polystyrene pat¬ 
tern and molten iron is poured into the mold without 


removing the pattern. Conventional methods require 
removing the pattern, which is made of wood or a simi¬ 
lar material, before initiating the pouring operation. 

Polystyrene patterns, however, are consumed or burned 
up the instant the molten iron makes contact with the 
foam. The principal advantages of this process over 
other methods are a substantial reduction in pattern 
costs and the ability to cast complicated designs. 

Building Construction 

The year also saw Banner’s entrance into still another 
field, that of residential and commercial building con¬ 
struction with the acquisition of Misceramic Tile, Inc. i 

The bulk of Misceramic’s business is centered on 
supplying floor and wall tile to ceramic tile distribu- . 

tors, private label accounts, floor covering accounts, * 

ceramic tile contractors, and paint and glass distribu¬ 
tors. Further growth is anticipated as leading architects, 
designers, and decorators tend more today toward 
specifying ceramic tile as a convenient and lasting 
method for customizing both interiors and exteriors of 
residential, as well as commercial buildings. 

To meet expanding demand, construction of a 9,600 
square foot addition to Misceramic’s Cleveland, Missis¬ 
sippi, plant and a third 130-foot tunnel kiln was started 


Misceramic Tile’s ceramic wall and 
floor tile finds expression in this 
commercial kitchen. 
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In the automotive industry, where 
speed and accuracy are primary 
considerations in holding costs 
down, Progressive Welder 
(Canada) applies its expertise in 
building automated welding and 
material handling equipment. 


Acimet fasteners find 
wide application in 
bridge and build¬ 
ing construction. 


The aircraft parts replacement mar¬ 
ket is another new field for Banner 
Industries. Cowan Aircraft distributes 
such parts on a world-wide basis. 
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in fiscal 1969. Both the addition and the new kiln are 
scheduled for completion later this year. 

Automated Equipment 

Progressive Welder (Canada), acquired at the begin¬ 
ning of fiscal 1969, specializes in the design and manu¬ 
facture of highly sophisticated, automated welding 
equipment which incorporates extensive material han¬ 
dling features. 

The Canadian and United States markets for Progres¬ 
sive’s production systems — automotive and automotive 
feeder plants, office furniture manufacturers, appliance 
manufacturers, subway car builders — continues to 
grow larger each year. 

Receiving industry-wide attention are Progressive’s new 
welding head manipulators which will permit operation 
at speeds up to 120 times faster than manual equipment. 

Progressive also developed a numerically controlled 
spotwelder for a large automaker. The machine auto¬ 
matically spotwelds and assembles air intake tubes on 
air filters being fitted with a special device to improve 
combustion and reduce air pollution. The unit is capa¬ 
ble of producing up to 900 assemblies per hour. 

New Products 

Additional sales volume also is expected as a result 
of products introduced by divisions which made up 
Banner Industries prior to the current fiscal year. 

Fiscal 1969 was particularly significant in the growth 
of Banner’s Skinner Engine Division. One of the lead¬ 
ing rebuilders and modifiers of existing batch mixers, 
mills, and other process equipment for rubber, plastics 
and allied industries, Skinner Engine ranks among the 
top few manufacturers of UL/FM approved fire pumps 
in the United States. 

Skinner Engine recently introduced a mechanical drive 
steam turbine for high pressure and high temperature 
applications. The division also introduced a small ver¬ 
tical split-case, low-cost steam turbine engineered to 
capture a share of the lower end of the steam turbine 
market. 

Modernization programs completed during the year at 
Patterson-Ludlow Division have upgraded manufactur¬ 
ing facilities, improved material handling techniques, 
and advanced production capabilities. The division 
continues to strengthen its competitive position as a 
designer and manufacturer of processing equipment 
for the chemical, pharmaceutical, plastics, rubber, and 
related industries. 

Committed to a philosophy of profitable growth through 
emphasis on internal expansion and acquisition, Banner 
Industries blends the advantages of the smaller com¬ 
pany, with the financial resources of the larger corpo¬ 
ration. While Banner avoids a rigid point of view in its 
acquisition program, the company intends to actively 
search for additional acquisitions in fields related to 
current operations. 



For more than half a century Skinner Engine Division diesel 
engine driven fire pumps, such as these, have set the 
standard for high efficiency and dependable operation. 
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MARKETS / INDUSTRIES 
SERVED BY BANNER 



World’s largest double cone blender, Patterson-Ludlow’s 
26-foot diameter Thoroblender blends 200,000 pound 
quantities of polyethylene beads. 


Special mixer designed by 
Patterson Industries (Canada) for use 
in the drug and pharmaceutical 
industries blends dry powders or liquids 
prior to tableting or similar operations. 
Mixer will tilt to empty contents into 
drums or tote boxes. 



Automotive 

Aircraft 

Chemical 

Metals & Metalworking 

Ceramics 

Electronics 

Electrical 

Rubber 

Paint 

Pharmaceutical 

Shipbuilding 

Food Processing 

Petrochemical 

Natural Gas 

Printing 

Mining 

Water Pollution Control 
Construction 
Machine Tool 
Appliance 

Agricultural Implements 
Tool and Die 
Office Furniture 
Municipal 

Magnetic Tape Manufacturers 

Ink Producers 

Toy Manufacturers 

Hardware 

Military 

Fertilizer 

Stone Quarrying 

Mineral Processing 

Water 

Retail 

Textile 

Interior/Exterior Decorating 

Fluid Handling & Processing 

Chewing Gum 

Grain Storage 

Sand Processing 

Scrap Processing 

Brick Manufacturing 

Sewage and Drain Tile Manufacturing 

Chalk and Crayon Manufacturing 

Pottery Manufacturing 

Bridge Building 

Plastics 

Cement 

Hospital and Restaurant Equipment Manufacturers 

Cooking Utensil Manufacturers 

Paper 
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BANNER INDUSTRIES, INC. 

CONSOLIDATED 


ASSETS 


CURRENT ASSETS: 


Cash. 

Marketable securities, at cost, which approximates market 

Receivables, less reserves of $149,800 in 1969 and 
$150,125 in 1968 . 

Net assets of subsidiary in process of liquidation (Note 1) . . 

Inventories, at the lower of cost (principally first-in, 
first-out) or market. 

Prepaid expenses and other. 


Total current assets 


PROPERTY, PLANT AND EQUIPMENT, at cost (Notes 1 and 6) 
Less — Accumulated depreciation and amortization. 


OTHER ASSETS: 

Unamortized cost of product lines and preproduction costs . 
Cost in excess of net assets of purchased businesses (Note 1) 

Transportation operating rights (Note 1) . 

Other . 


1969 

1968 

Restated 
(Note 1) 

1968 

Previously 

Reported 

$ 2,581,566 

$ 2,066,948 

$ 1,480,515 

1,449,562 

927,178 

— 

6,560,482 

4,440,270 

2,130,259 

1,281,109 

— 

— 

7,300,222 

6,489,433 

4,366,332 

1,263,988 

463,652 

354,928 

$20,436,929 

$14,387,481 

$ 8,332,034 

$33,273,465 

$ 8,108,981 

$ 3,874,547 

15,049,015 

4,547,245 

1,906,009 

$18,224,450 

$ 3,561,736 

$ 1,968,538 


$ 280,206 

$ 180,504 

$ 

180,504 

831,246 

944,630 


171,712 

2,887,359 

— 


— 

261,205 

547,003 


524,008 

$ 4,260,016 

$ 1,672,137 

$ 

876,224 

$42,921,395 

$19,621,354 

$11,176,796 


The accompanying notes are an integral part of these statements. 
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AND SUBSIDIARIES 

BALANCE SHEETS JUNE 30, 1969 AND 1968 


LIABILITIES 

1969 1968 

Restated 

CURRENT LIABILITIES: (Note 1) 


Notes payable and current portion of long-term debt (Note 2). $ 5,725,140 $ 1,946,084 

Accounts payable . 4,523,157 2,813,795 

Accrued wages and vacations. 1,358,718 277,539 

Other accrued expenses . 1,907,227 1,195,102 

Accrued Federal income taxes and renegotiation refunds (Note 7) .. 430,067 1,137,427 

Total current liabilities, excluding 

refinancing obligation (Note 2) . $13,944,309 $ 7,369,947 


LONG-TERM DEBT AND RESERVES: 

Long-term debt (Note 2). $19,504,798 $ 5,868,715 

Employee pension benefits and other. 717,851 324,696 

Deferred Federal income taxes. 852,667 — 

$21,075,316 $ 6,193,411 

SHAREHOLDERS’ EQUITY (Notes 1, 2, 3 and 7): 

Common shares, 10 cents par value, authorized 
7,000,000 shares, issued 4,434,621 shares in 1969 


and 4,208,254 in 1968, as restated. $ 443,462 $ 420,825 

Paid-in capital . 5,019,333 3,217,524 

Retained earnings (deficit). 2,439,262 2,419,934 

Less — 200 common shares held in treasury, at cost. (287) (287) 

$ 7,901,770 $ 6,057,996 


1968 

Previously 

Reported 


$ 1,773,112 
2,287,342 
195,535 
862,263 
759,320 


$ 5,877,572 


$ 3,582,015 
324,696 


$ 3,906,711 


$ 359,092 

1,651,391 
(617,683) 
(287) 

$ 1,392,513 

$11,176,796 


$42,921,395 $19,621,354 
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BANNER INDUSTRIES, INC. 
AND SUBSIDIARIES 


Consolidated Statements of Income for the Years Ended June 30, 1969 and 1968 



1969 

1968 

1968 



Restated 

Previously 



(Note 1) 

Reported 

NET SALES AND REVENUES . 

$40,999,631 

$28,748,901 

$17,128,995 

COSTS AND EXPENSES (including depreciation and amortization 




of $1,386,187 in 1969 and $485,576 in 1968): 




Cost of sales and operating expenses. 

$33,457,649 

$21,624,208 

$13,419,381 

Selling, general and administrative expenses . 

5,209,918 

4,963,351 

2,576,485 

Interest expense, net. 

1,014,600 

385,155 

355,942 

Total costs and expenses . 

$39,682,167 

$26,972,714 

$16,351,808 

INCOME BEFORE FEDERAL INCOME TAXES AND 




ITEMS SHOWN BELOW . 

$ 1,317,464 

$ 1,776,187 

$ 777,187 

FEDERAL INCOME TAXES. 

658,000 

912,000 

445,000 

INCOME FROM CONTINUING OPERATIONS BEFORE 




EXTRAORDINARY ITEMS. 

$ 659,464 

$ 864,187 

$ 332,187 

EXTRAORDINARY (CHARGE) CREDIT: 




Plant shutdown and relocation costs, net of taxes of 

$176,000 (Note 4) . 

Federal income tax reduction from carry-forward of 

(178,498) 

— 

— 

operating losses (Note 7) . 

— 

253,000 

253,000 

INCOME FROM CONTINUING OPERATIONS. 

$ 480,966 

$ 1,117,187 

$ 585,187 

OPERATING LOSSES OF AND COSTS ASSOCIATED WITH 




DISCONTINUED OPERATION, net of taxes of $270,000 

and $27,000, respectively (Note 4) . 

(398,841) 

(23,585) 

(23,585) 

NET INCOME . 

$ 82,125 

$ 1,093,602 

$ 561,602 

PER AVERAGE COMMON SHARE OUTSTANDING: 




Income from continuing operations before extraordinary items. 

$.15 

$.21 

$.10 

Extraordinary items . 

(.04) 

.06 

.07 

Income from continuing operations. 

$.11 

$.27 

$.17 

Discontinued operation . 

(.09) 

(-01) 

(01) 

Net income . 

$.02 

$.26 

$.16 


The accompanying notes are an integral part of these statements. 
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BANNER INDUSTRIES, INC. 
AND SUBSIDIARIES 


Consolidated Statements of Shareholders' Equity for the Years Ended June 30, 1969 and 1968 


Common Paid-In Retained 

Shares Capital Earnings 


BALANCE, JUNE 30, 1967, as restated (Note 1) 

. . $ 

418,634 

$ 3,271,808 

$ 2,805,060 

Net income . 


— 

— 

1,093,602 

Sale of common shares under stock option plan 


500 

7,625 

— 

Shares issued in connection with the acquisition 

of certain businesses 


1,691 

91,309 

_ 

Costs in connection with merger of Banner Industries, Inc. 

and Patterson Industries, Inc. 


— 

(92,558) 

— 

Transactions of pooled businesses prior to dates of pooling — 

Purchase of shares. 


— 

(60,660) 

(1,454,704) 

Dividends 


— 

— 

(82,635) 

Net income or loss of pooled businesses for periods 
excluded from or duplicated in the consolidated 

statements of income. 


- 

— 

58,611 

BALANCE, JUNE 30, 1968, as restated 

. . $ 

420,825 

$ 3,217,524 

$ 2,419,934 

Net income . 


— 

— 

82,125 

Sale of common shares under stock optfon plan 


5,500 

95,125 

— 

Shares issued in connection with the acquisition of 

certain businesses (Note 1). 


16,794 

1,680,331 

— 

Transactions of pooled businesses prior to dates of pooling — 

Dividends . 


— 

— 

(62,797) 

Other . 


343 

26,353 

— 

BALANCE, JUNE 30, 1969 . 

$ 

443,462 

$ 5,019,333 

$ 2,439,262 


The accompanying notes are an integral part of these statements. 
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NOTES TO CONSOLIDATED FINANCIAL STATEMENTS 


JUNE 30, 1969 


(1) Principles of Consolidation: 

The consolidated financial statements include the accounts 
of the Company and its subsidiaries, all of which are wholly- 
owned. During the year, or shortly thereafter, the Company 
acquired for stock several businesses in transactions which 
have been accounted for as poolings of interests. Also, in 
June, 1969, the Company acquired Cowan Aircraft Corpora¬ 
tion for stock and cash, which transaction has been accounted 
for on a partial-pooling basis. Accordingly, the amounts shown 
for 1968 have been restated to reflect the above pooling 
transactions. These acquisitions, accounted for as poolings 
of interests, were in accordance with terms of agreements 
entered into prior to the end of the fiscal year; however, cer¬ 
tain of these acquisitions were not consummated until July or 
early August, 1969. The sales and earnings of those businesses 
pooled subsequent to June 30, 1969, aggregated $3,047,306 
and $89,120, respectively, in 1969, and $3,064,402 and 
$166,076 in 1968. 

The accompanying consolidated statement of income includes 
the operations of Commercial Motor Freight, Inc. (acquired in 
a purchase transaction in January, 1969) for the six months 
ended June 30, 1969, which operations produced revenue of 
$14,978,455 and income before Federal income taxes of 
$442,781 after deducting interest of $725,203 on debt incurred 
to fund the purchase. The excess ($4,608,771) of the purchase 
price over the net assets of Commercial Motor Freight, Inc. at 
the date of acquisition has been allocated to land ($1,658,771), 
structures ($350,000), and operating rights ($2,600,000), based 
primarily on appraisals made at the time of acquisition. 

The Company acquired Jackson Iron and Steel Company and 
its wholly-owned subsidiary (The Fate-Root-Heath Company) 
in June, 1969, for 375,000 common shares and is in the proc¬ 
ess of liquidating Jackson. The net assets of Jackson are 
reflected in the accompanying consolidated balance sheet, 
on a purchase basis, at their estimated liquidating value 
($1,281,109), and the assets and operations of The Fate-Root- 
Heath Company (whose operations are being continued) have 
been pooled with those of Banner. 

The amounts allocated to transportation operating rights and 
to cost in excess of net assets of purchased businesses are 
not being amortized since, in the opinion of management, 
there has been no diminution in the value of these businesses. 


(2) Long-Term Debt: 



Interest Rate 

Amount 

Notes payable to banks. 

6 1 / 2 %- 11 1 / 4 % 

$ 2,208,308 

Mortgages payable . 

416 %-9% 

3,200,345 

Notes payable to former 
shareholders . 

5%-6% 

2,383,259 

Other notes payable . 

Various 

2,457,026 

Commercial note payable 
(subject to refinancing in 
part, prior to March 31,1970, 
as indicated below) . 

11 % 

14,981,000 



$25,229,938 

Less — Current maturities .... 


5,725,140 



$19,504,798 


The Commercial note payable above represents the unpaid 
portion of the funds borrowed in connection with the acqui¬ 
sition of Commercial Motor Freight, Inc. (CMF), which loan is 
secured by substantially all of the assets of CMF and the re¬ 
payment of which is guaranteed by Samuel J. Krasney, 
Banner’s Chairman and Chief Executive Officer, who has 
pledged 1,500.000 shares of Banner stock owned by him to 
secure this guarantee. The terms of the loan agreement call 
for monthly principal payments of $139,150 commencing Sep¬ 
tember 1, 1969 (which amounts are included in current ma¬ 
turities); however, Banner is required to refinance the loan 
on or before March 31, 1970, by raising at least $10,000,000 
in funds subordinated to the loan; after such refinancing, 
payments with respect to this loan will be reduced accordingly. 
Banner is currently considering various alternative methods 
of accomplishing this refinancing, such as a public offering 
and/or private placements of debt or equity securities, or a 
combination of these, or a restructuring in whole or part of 
the commercial loan. At this time, no definite decision or 
commitment has yet been made with respect to the form or 
the ultimate timing of the refinancing. Also, the loan docu¬ 
ments (1) place certain restrictions on Commercial and/or 
Banner as to additional borrowing and maintaining stated 
amounts of both working capital and tangible net worth, and 

(2) require the consent of the lendor before the making of 
capital expenditures over certain amounts, the issuing of any 
Banner stock or the payment of dividends or other distribu¬ 
tions on Banner stock. Under the terms of the loan docu¬ 
ments, no retained earnings of CMF may be distributed as 
dividends to Banner. 

In addition to the above loan, a substantial portion of the 
consolidated assets are pledged as security for the remaining 
loans. Repayment of certain of these loans has been guaran¬ 
teed by certain directors and shareholders who have pledged 
400,000 shares of Banner stock owned by them (in addition 
to the 1,500,000 shares referred to above) as security for 
these guarantees. 

Principal payments due on the total debt obligations (exclud¬ 
ing any amounts on the Commercial loan which must be re¬ 
financed by March 31, 1970) are as follows: 1970—$4,333,640; 
1971 — $1,915,887; 1972- $930,228; 1973-$940,510; 1974- 
$523,643; thereafter $1,605,030. 

(3) Options, Warrants and Contingent Shares: 

Under the terms of a stock option plan adopted in 1964, 
options for common shares were granted to key management 
employees of the Company at the fair market value of such 
shares at the date of grant. Such options became exercisable 
one year from date of grant at the rate of 16 of the option 
granted per year, with the options expiring five years from 
dates of grants. During the year ended June 30, 1969, options 
for the purchase of 55,000 shares were exercised at prices of 
$1,625 to $1,875 per share, aggregating $100,625 and had an 
aggregate market value of $887,500 at those dates. Proceeds 
from options exercised are added to common shares, at the 
par value thereof, and to paid-in capital. With the exercise of 
these options, this 1964 plan was terminated. 

In December, 1968, shareholders approved the adoption of 
an Employee Qualifying Stock Option Plan which provides for 
the granting of options for a maximum of 50,000 shares of 
common stock to certain officers and other key employees of 
the Company, whereby options may be granted for a period 
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not to exceed five years, at option prices per share not lower 
than the fair market value per share of the common stock on 
the date such options are granted. Through June 30, 1969, no 
options have been granted under this plan. 

In connection with the securing of the loan utilized for the 
acquisition of Commercial Motor Freight, referred to in Note 2 
herein, the Company issued to the lender warrants for the 
purchase of 150,000 common shares at a price of $12 per 
share, which warrants are exercisable at any time prior to 
February 14, 1977. In the opinion of management, the value 
of the warrants was indeterminable at the time of issuance 
and any value attributable to the warrants would be immate¬ 
rial to the accompanying financial statements. 

Under certain of its acquisition agreements, the Company has 
reserved for possible issuance as additional consideration for 
businesses acquired a maximum of 209,999 shares of common 
stock. The number of shares to be issued is dependent upon 
the subsequent earnings of the businesses acquired and/or 
the future market value of the Company’s common stock. 

Earnings per share have been computed in accordance with 
Opinion 15 of the Accounting Principles Board and are based 
on the weighted average number of shares outstanding in 
each year. No dilution in earnings per share would occur if 
the warrants were exercised or if the shares contingently 
issuable, as outlined above, were to be issued. 

(4) Plant Move; Discontinued Plastics Operation: 

In June, 1968, the Company commenced the move of all pro¬ 
duction machinery and equipment, inventory, and certain 
personnel from its Ludlow Division in Troy, New York, to its 
plant in East Liverpool, Ohio. Direct costs of the move aggre¬ 
gated approximately $178,498, net of tax, and have been 
reflected as an extraordinary charge in the accompanying 
statement of income for the year ended June 30, 1969. In the 
opinion of management, additional losses resulted from the 
disruptive effect of this move on the combined Patterson- 
Ludlow operations. 

In September, 1969, Company management decided to termi¬ 
nate the operations of its plastics division (Unitane) and is 
actively pursuing the sale thereof. The operating losses of 
and estimated costs associated with the termination of this 
operation have been separately set forth in the consolidated 
statements of income. 

(5) Commitments and Contingent Liabilities: 

The Company has pension plans covering the majority of its 
employees. Total pension expense was approximately $620,000 
for 1969 (including Commercial Motor Freight, Inc. since 
acquisition) and $222,000 for 1968, which includes, generally, 
amortization of prior service costs over ten to forty years. 
The Company’s general policy is to fund pension costs ac¬ 
crued. A substantial portion of the increase in unfunded past 
service costs in the accompanying balance sheet resulted 
from the inclusion of the entire estimated past service costs 
of Jackson Iron and Steel Company which obligation must be 
funded over a maximum of twenty years. The actuarially com¬ 
puted value of vested benefits exceeded the total of pension 
funds and balance sheet accruals at June 30, 1969, by 
$705,000. The estimated unfunded prior service costs were 
approximately $1,800,000 as of June 30, 1969. 

The Company occupies certain facilities under various leases 


with aggregate annual rentals of approximately $126,000. 
Total obligation under the leases, which expire at various 
dates through 1978, is approximately $485,000. In addition, 
Commercial Motor Freight, Inc. leases the land upon which 
its main terminal and general offices are located under a 50- 
year lease expiring in 2015 at an annual rental of $7,800, 
with an option to purchase the land for $130,000 during the 
period July 1, 1970, through September 30, 1970. 

The Company was contingently liable to banks for discounted 
notes receivable and trade acceptances aggregating $306,000 
at June 30, 1969. 

(6) Property, Plant and Equipment: 


Property, plant and equipment at June 30, 1969 and 1968, 
consisted of the following: 



1969 

1968 

Land . 


$ 93,749 

Buildings and leasehold 
improvements . 


1.804,106 

Transportation equipment . ... 

13.850.735 

— 

Machinery and equipment . .. . 

6,374,855 

6,211,126 


$33,273,465 

$ 8,108,981 


For financial reporting purposes, the Company provides for 
depreciation of property and equipment principally on the 
straight-line method at rates sufficient to amortize costs over 
the estimated useful lives of the applicable assets. 

(7) Federal Income Taxes: 

The accompanying statements of income give recognition to 
anticipated future tax benefits to be received when certain 
costs included therein become deductible or are utilized as 
tax loss carry-forwards for Federal income tax purposes; 
specifically, the Unitane asset write-downs and reserves, 
pension costs, and moving and plant relocation costs. These 
anticipated tax benefits have been offset against deferred 
taxes resulting from the use of straight-line depreciation for 
financial statement purposes and accelerated depreciation 
for tax purposes. A portion of these expenses will become 
deductible in the year ended June 30, 1970, and such deduc¬ 
tions must be utilized in the determination of taxable income 
before the application of operating loss carry-forwards. 

The Company and its subsidiaries have available operating 
loss carry-forwards, arising in the years 1965-1967, of which 
approximately $1,500,000 is available as of June 30, 1969 for 
offset against future taxable income in the years 1970 through 
1973. Approximately $1,000,000 of this carry-forward will ex¬ 
pire as of June 30, 1970. In the year ended June 30, 1968, 
approximately $500,000 of loss carry-forwards were utilized 
and reflected as a $253,000 extraordinary credit in the state¬ 
ment of income for that year. No other recognition has been 
given to possible future tax benefits which might result from 
the carry-forward of operating losses. Because of restrictions 
and limitations related to net operating loss carry-forwards as 
set forth in the Internal Revenue Code and regulations pro¬ 
mulgated thereunder, the use of all or any part of the operat¬ 
ing losses used in the year ended June 30, 1968 or available 
for carry-forward to 1970-1972 may be denied to the Company 
and its subsidiaries. 
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AUDITORS’ REPORT 


BOARD OF DIRECTORS 


To the Shareholders 
and Board of Directors, 

Banner Industries, Inc.: 

We have examined the consolidated balance sheets of 
BANNER INDUSTRIES, INC. (a Missouri corporation) 
AND SUBSIDIARIES as of June 30, 1969 and 1968 
(restated), and the related statements of income and 
shareholders’ equity for the years then ended. Our 
examination was made in accordance with generally 
accepted auditing standards, and accordingly included 
such tests of the accounting records and such other 
auditing procedures as we considered necessary in 
the circumstances. 

In our opinion, subject to the effect of Federal income 
tax matters referred to in Note 7 on the balance sheets, 
statements of shareholders’ equity, and on the state¬ 
ment of income for the year ended June 30, 1968, the 
accompanying consolidated financial statements pre¬ 
sent fairly the financial position of Banner Industries, 
Inc. and Subsidiaries as of June 30, 1969 and 1968 
(restated), and the results of their operations for the 
years then ended, in conformity with generally accepted 
accounting principles consistently applied during the 
periods. 

We have examined and previously reported on the 
financial statements for the year ended June 30, 1968. 
In addition to the above qualification, our opinion on 
such statements was qualified with respect to the ade¬ 
quacy of renegotiation liabilities recorded during the 
year ended June 30, 1968, which qualification has been 
removed from the above opinion on the June 30, 1968, 
financial statements, as restated for poolings of inter¬ 
ests, on the basis of the relative immateriality of the 
potential unreserved renegotiation liabilities in relation 
to the restated financial statements. 

ARTHUR ANDERSEN & CO. 

Cleveland, Ohio, 

September 4, 1969. 


William P. Barker 

Gordon D. Colton 

Thomas R. Green 

Samuel J. Krasney 

Robert L. Lewis 

Benjamin D. Pessin 

Morris A. Shenker 

PRINCIPAL OFFICERS 

Samuel J. Krasney 
Chairman of the 
Board, Treasurer & 

Chief Executive Officer 

William P. Barker 
President 

Gordon D. Colton 
Executive Vice President 

Sam Spector 
Vice President and 
Technical Director 

David L. Burner 
Vice President — Finance 

Samuel H. Goldman 
Vice President 

Richard R. Heddleston 
Vice President 

Benjamin D. Pessin 
Vice President 

Robert L. Ratchford 
Vice President — Legal 

Robert L. Lewis 
Secretary 
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INDEPENDENT PUBLIC 
ACCOUNTANTS 

Arthur Andersen & Co., 
Cleveland, Ohio 

GENERAL COUNSEL 

Ulmer, Berne, Laronge, Glickman 
& Curtis, Cleveland, Ohio 


CO-REGISTRARS 

Bank of New York 
New York, New York 

Mercantile Trust Company 
St. Louis, Missouri 

CO-TRANSFER AGENTS 

Irving Trust Company, 

New York, New York 

Mercantile Trust Company, 
St. Louis, Missouri 


DIVISION/SUBSIDIARY 

Patterson-Ludlow Division 

LOCATION 

East Liverpool, Ohio 

MANAGER 

Richard R. Heddleston 

PRODUCTS/SERVICES 

Industrial and water works valves, 
mills, blenders, mixers, agitators, 
conaform vacuum dryers 

Skinner Engine Division 

Erie, Pennsylvania 

Gordon D. Colton 

Mixers, mills, process equipment, 
steam turbines, pumps 

Progressive Welder Canada, Ltd. 

Chatham, Ontario 

Brian F. Paterson 

Standard and automated resistance 
welding equipment, automated 
welding lines, resistance welding 
alloy castings, DeWeCo resistance 
welder manipulators 

Commercial Motor Freight, Inc. 

Columbus, Ohio 

S. M. Bostic 

Motor Freight 

The Advance Foundry Company 

Dayton, Ohio 

A. William Schneble 

Metal castings, including ductile 
iron and Strenes metal 

Acimet Manufacturing Division 

Cleveland, Ohio 

Gerald Forstner, Jr. 

Industrial fasteners 

Fate-Root-Heath Division 

Plymouth, Ohio 

Miles W. Christian 

Locomotives, ceramic 
machines, extruders 

Technical Devices Company 

Culver City, California 

Melvin K. Allen 

Machines and tools for electronics 

Misceramic Tile, Inc. 

Cleveland, Mississippi 

S. E. Kossman 

Floor, wall and decorator tile 

Dubie-Clark Division 

Toccoa, Georgia 

J. Keller Cheek 

Small agitator vessels 

Patterson Industries 
(Canada) Ltd. 

Scarborough, Ontario 

Willard Mason 

Mixing equipment, blenders, 
agitators, mills, dryers 

Cowan Aircraft Corp. 

Burlingame, California 

Eric Cowan 

Aircraft replacement parts 

Giant Value Stores, Inc. 

St. Louis, Missouri 

Samuel H. Goldman 

Retail discount stores 
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BANNER INDUSTRIES, INC. 

605 Superior Building • Cleveland, Ohio 44114 



